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bonbwakosa T.B.
Cankr-IleTepOyprckuil rocy1apcTBEHHBIH
MOJIUTEXHUYECKUN YHUBEPCUTET

OBYYEHUE HABbIKY NMPE3EHTALUU
B KYPCE AE/IOBOrO AHIIMACKOIO A3bIKA

B cratee paccmarpuBaercs pojib Hpe3eHTAIlMM B OM3HEC KOHTEKCTE M MPUEMBI
oOydeHHs JaHHOMY HaBBIKY B paMKax Kypca JeJOBOTr0 aHTJIMICKOTO s3bika. B cTaThio
BKJIFOYEH KOHCIIEKT OOYYaroIIero 3aHsATUS MO TEME C PSIIOM MHTEPAKTUBHBIX 3aJaHUN U
METOJIMYECKUX TMPUEMOB, CIHOCOOCTBYIOIIMX OCBOCHHMIO DJTaloOB MMOATOTOBKH U
MPOBEJICHUSI TIPE3CHTAINH, a TaKXKe CIOCOObI MOMY4YeHUs OOpaTHOW CBS3M U OIICHKHU
BBICTYIUICHUI B TPYMIIE.

KaloueBble cJjioBa: Bu3yaJbHBIE CpPEJCTBA; JUCKYPCHUBHAS KOMIICTCHIIMS,
KOMMYHHKAaTUBHAsl KOMIIETEHIUS; MEXKYJIbTYpHas KOMIIETEHIUS; oOpaTHasl CBS3b,
poQeCcCHOHATHLHO OPUEHTUPOBAHHOE 00YUEHUE; SI3bIKOBAsi KOMIIETEHIIHS.

N3BecTHO, 4TO B X0/€ pPePOpMBbI POCCHICKOrO 0Opa3oBaHUsSI PELIAeTCs P
CYIIECTBEHHBIX TIPOOJIEM, U B TOM YUCIIE MPOOJIeMa CHIDKEHHUSI Ka4eCTBa MOITOTOBKU
BBIITYCKHUKOB U cabasi OpueHTAaIMsl TIOJIrOTOBKH KaJpOB Ha MOTPEOHOCTH phIHKA. B
CBS3M C OTUM TIOBBIIICHUE KadyecTBa MPO(ECCHOHAILHO OPUEHTUPOBAHHOTO
OoOyueHHUs1 SIBIISICTCSl MPUOPUTETHHIM  HAIPABICHUEM B CHUCTEME  BBICIIETO
oOpa3oBaHus. B 3HaUMTENHLHON Mepe peau3aliy 3TOTO HAIMPaBJICHHs CITIOCOOCTBYET
MPENOIABAHUE NHOCTPAHHBIX A3bIKOB, M aHTJIMMCKOTO S13bIKa, B YACTHOCTH.

CryneHTbl NpUOOpPETAIOT IMIUPOKUWA CIEKTP 3HAHWWM, u3ydas OOLIUH
AQHTJIMUCKUU S3BIK, a TAKXKE ICJI0BOM aHTJIUMMCKUM S3bIK, BXOSIINUN B ACHEKT «S3bIK
st cnenuanbHbix  1enei»  (ESP).  OOywarormumcss NpeiCcTOUT — YCHENTHO
WCIIOJIB30BaTh IMIOCJICIHUN B KOHTEKCTE PA3JIMYHBIX KYJIbTYp M Pa3JIMYHBIX
JIETIOBBIX CUTYyallud, WU TPU ITOM IIOJIb30BATHCS PSIIOM TMPAKTHYECKUX OM3HEC
HABBIKOB. TakuMm 00pa3om, poJib JEIOBOTO AHTJIMKACKOTO SI3bIKAa HE TOJBKO U HE
CTOJIKO B TOM, YTOOBI TOBOPUTH O OM3HECE M MPOM3BOJICTBE, HO MPEXKJIE BCETO,
4YTOOBI YCHENIHO B HEM ONEPUPOBATH U PA3BUBATHCS. DTO, B CBOIO OYEpEb,
oOycioBnMBaeT TOT (haKT, YTO TMPENoJaBaHUE JIETTOBOTO AHTJIMMCKOTO SI3bIKa
HalleJIeHO Ha (OPMUPOBAHUE KOMMYHUKATUBHOW KOMIIETEHIIMM, BKJIIOYAIOIIEH B
ce0s1 SI3BIKOBYIO, TUCKYPCUBHYIO U MEXKKYJIBTYPHYIO KOMIIETCHITUH.

Kypc nenoBoro aHrimmiickoro si3bika BBEJIEH B MPOrpaMMy paboThl Y4eOHOTO
munreuctudeckoro nentpa CIIGITIY u Hem3MeHHO MOJIB3yeTCsl MOMYJISIPHOCTHIO
Cpeay CTYJICHTOB HE TOJIbKO SKOHOMHUYECKHX, HO U TEXHUYECKUX CIECIUATIBHOCTEMN.
JlaHHBIN Kypc HAET CaylmiaTeasiM BO3MOXKHOCTh B JIONOJHEHHE K 3aHATUSM B
YHUBEPCUTETE TNPUOOPECTH TMPAKTUUECKHE HABBIKM JEJIOBOTO OOIEHHsS Ha
aHTJIMHACKOM SI3bIKE, B T.4. B IPOBEJICHUH TIEPETOBOPOB U COBEIIAHUM, OOIIICHUH TI0
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TeneoHy, OOCYXICHHH JeATEIbHOCTH Kommnanww, BemeHuu “‘small-talk”
(HempuHYX1EHHOM Oecenbl) U T.J.

Ocoboe MecTo B ImporpamMMmMe Kypca 3aHMMaeT OOyYeHHE HaBbIKaM
MPE3eHTallUU, T.K. 3TO TOT KOMIUIEKC HaBBIKOB, KOTOPBIN C YCIIEXOM MOXKET ObITh
UCIIOJIb30BAaH HE TOJBKO B OTHAIEHHOM OyaylmieM B MNpoQecCHOHAIBHON
NesATEeIbHOCTH, HO M HEIOCPEACTBEHHO B Mpolecce 0Oy4eHHs] B YHUBEPCUTETE. DTO
MOTYT OBITb 3aHSATUS MO Y4YEOHBIM JUCUUILIMHAM, BBICTYIUICEHHWS Ha Hay4HO-
MPAKTUIECKUX U MEKITYHAPOIHBIX CTYICHUCCKIX KOH(PEPEHITHSIX.

Hecomuenno, mpe3eHTaruu cTtamm Jae-(pakTo WHCTPYMEHTOM OHW3HEC
KOMMYHHKaui. KoMmaHuM 3>KMBYT, NPOMYKTBHI 3aIlyCKalOTCS — 3a4acTyl0 B
3aBUCHUMOCTH OT KadecTBa IMpe3eHTAlUd. AHAJIOTUYHO, WJIEH, IUIaHBl U Jaxe
Kapbephl pa3pymaroTcs u3-3a HEdP(HEKTUBHBIX KOMMYHUKaWd. M3 MUITMOHOB
MPE3EHTAMNA, TPOBOAUMBIX KaXKJIbId JAE€Hb, TOJBKO MHU3EPHBIA MPOLEHT JEIACTCA
Ha JIOCTOMHOM ypoOBHE.[ 1]

Korpga cryaeHTtaM 3apaioT BONpPOC O TOM, KTO, MO MX MHEHHUIO, CaMblil
BBIJIAIONTUICS KOMMYHUKATOP B MUpE OM3HEeca, OHU, HE KOJIeOsICh, Ha3bIBAIOT UMS
CruBa J[»xo0ca, coocHoBaTels W Jujepa kopropamuu Apple, ubn npeseHTaruu
HUKOTO HE OCTaBJSUIM PAaBHOAYIIHBIM. Ero CTWiIb MOCTOSHHO pPa3BUBAICA U
U3MEHUICS. DBONBIIMHCTBO JIIOEM TPOBOJST MPE3CHTAIMM, YTOOBI IepeaTh
unpopmaruio. Beictymienuss CtuBa JI)xoOca Bceraa ObUIA 3alyMaHbl TaK, 4TOOBI
CO3/IaTh HOBBIC TMEPEKUBAHUSA, KOTOpbIe OBl OCTaBISUIM €r0  ayJAUTOPUIO
BJIOXHOBJIEHHOW Y BOOJIYIIEBJIEHHOM.

MHorue BHIENM €ro Mnopaxaroume BOOOpPaKEHHE BBICTYIUICHHS W,
HECOMHEHHO, XOTeIu Obl NpUOJU3UTHCA K TaKOMYy YPOBHIO OpPaTOpPCKOTO
MacTepcTna.[2]

Bot mouemy Tema «Presentations» B mporpamMme Kypca HEM3MEHHO BBI3BIBACT
uHTepec. M3ydeHne TaHHOU TEMBI MMO3BOJISIET CTYICHTaM:

» OBJQJICTh TEXHHWKOW MpoBeneHus A(P(OEKTHBHON JCIIOBOM MpE3CHTAIlMU Ha
AHTJIMMCKOM SI3BIKE;
» TIOBBICHTH KOMMYHUKATHUBHYIO KOMIETEHTHOCTh u YIIYUILIUTh
MPE3EHTAMOHHBIE HABBIKHU;
» HayduTbcs crocobaMm 2¢P(GEKTUBHOTO MPEACTABICHUS WHPOpPMAIMK |
IpruémMaM YCIIEITHOTO B3aUMOJEHUCTBHUS C Ay IUTOPHUEN.
JIns mpoxoxaeHusl o0Cy)IaeMO TeMbl B MIporpaMMme MPEeayCMOTPEeHO 6
4yacoB (3 3aHATHSA 1O 2 aKaJeMHYECKUX Jaca).
Class 1 — Introduction. Organizational and psychological aspects of giving
presentations.
Class 2 — Language for presentations.
Class 3 — Practice and feedback.
XOTs TIPE3eHTAlUA — 9TO HAanOOoJIee TBOPUECKOE 3aJaHue, M0 KOTOPOMY He
JAHO HUKAKUX JUJAKTHYECKUX OTpaHWYCHW, TeM He MeHee, o0ydaTh
MPE3EHTAIMOHHBIM HABBIKAM OCOOEHHO WHTEPECHO M OTBETCTBEHHO, MOCKOJBKY
MPUXOAUTCS 3aJeHCTBOBATh HE TOJHKO COOCTBEHHO JTMHTBUCTUYECKUN ACHEKT, HO
U TICUXOJIOTUUYECKHUM, TOBEACHUYECCKUM U T.1I.
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Kak 4acTo MOXXHO CIBIIIATh MPE3EHTAIUN CTYJCHTOB C OJIECTSIINM 3HAHUEM
AHTJIMICKOTO S3bIKa, HO peYb WX HACTOJIBKO MOHOTOHHA M HEBBIPA3UTENbHA, YTO OHU
OBICTPO TEpsIOT BHUMaHWE ayauTopud. llogoOHBEIM ke o00pazom, mromel c
HETIOBTOPUMBIM CTHJIEM M OOTaThiM WH(GOPMAIMOHHBIM 0ara>koM, HO HE BJIAICIOIIIX
SI3BIKOBOM KOMIIETEHITMEH, TPYIHO HA3BaTh OJIECTSIIMMH opaTopamu. be3ycnoBHO, BO
MHOTHX CIy4asX ayJAUTOpPHsS MOKET OBITh M3HAYAJIbHO 3aMHTEPECOBaHA MMEHHO B
COACP)KAaHMM ¥ MOXKET CHUCXOJTUTEIBHO OTHECTHUCh K S3BIKOBBIM MpoOieMam
TOBOPSAIIET0, HO 3TO TPH YCIOBHU, YTO HWH(POPMAIMOHHBIA TIOCBUT WUMEET IS
ciymaTeneii 00pITyi0 1eHHOCTh. OIHAKO, HECOMHEHEH TOT (DaKT, 4TO BIaJCHUE
BCEMH HEOOXOJMMBIMU HAaBBIKAMH B KOMIUIEKCE — 3TO HENMPEMEHHBIA 3aJioT
YCIICTITHOM TIPE3CHTAIlMH, a TMPETOAaBaTed, KOHIICHTPUPYIONTHUECS TOJBKO Ha
SI3BIKOBOM aCTIEKTE, OKa3bIBAIOT CBOUM CTYACHTAM ILIOXYIO YCIYTYy.

Kak yxe ynoMuHasIoCh BBIIIE, Ha TMIEPBOM 3aHATUU B TeMme «Presentationsy
paccMaTpuBalOTCs HEKOTOpbIE CTPYKTYpHBIE, OpraHu3aluOHHBIC u
MICUXOJIOTUYECKHUE BOIIPOCHI MTPOBEICHUSI PE3CHTAINH, & UMEHHO:

» TOATOTOBKA W IJITAHUPOBAHKE MPE3CHTAIINH;

» CTPYKTypa JIeII0BOM MPE3CHTAaINY;

» npuémbl 3pHEKTHBHON OpraHU3aI HHPOpMAaIHH;
» TPYIHBIC CUTYallUd U IIYTH UX PEIICHUSI.

Jlanee mpUBOJATCS KIIOUEBBIE MOMEHTBI COACPKaHUSI KOHCIEKTa MEPBOTO
sansatus (Class 1). B npemiaraemoM koHcnekte non pyopuxoi Class procedure
MPEIararoTCd METOJIMYECKHE PEKOMEHIAIMN Ha ONPEACIEHHBIX 3Tanax JICKIUU-
npe3eHTanuu. CHocku ¢ moMmeTtkod Box1, 2... u T.1. o3HayaroT HHQpOpMAIUIO,
MO/IABaEMYI0 B KAaueCTBE pa3lIaTOYHOro0 Marepuaina, JIMOO MNpeICTaBICHHYI Ha
JIOCKE WJIA IPYTOM HOCUTENE, IPEAJIaraeMOM TpYTIIIE.

Class 1

Successful people, either in business or in the professions, possess the ability
to communicate well. It is not simply being able to transmit the exact message
desired in a way that will be received and understood. Being able to communicate
this message through the vehicle known as “presentation” has become a widely
sought-after skill.

Most of us think of communication as just speaking or writing. However,
that is only one part of the actual process. In fact, over half of an oral message is
actually communicated visually.

Hence, we can say that it is not so much what you say as how you say it.

Box 1
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B Visual-57%
Vocal - 36%
W Verbal - 7%

The process of delivering an effective talk is comprised of two parts:
preparation and presentation. Both are equally important.
Step 1. Planning
Careful planning of a presentation will make you more confident and help
you to overcome your nervousness. There are five elements to consider when
preparing a talk.
1. Objective
» Toinform
» To persuade
» Totrain
» To entertain the audience, etc.
2. Audience
» Who is your audience?
» How many people will be attending?
» What do they need to know?
» What do they expect?
3. Contents
» Brainstorm your ideas
» Decide what is the most relevant and appropriate
» Be selective, don’t present too much in your message
4. Structure
Most audiences appreciate the structure which is easy to follow. It
consists simply of three parts: an introduction, a middle section (the body) and a
conclusion.

But in modern approach a more up-to-date structure is adopted.

Class procedure

a. These words are randomly written on the board:

Examples Recap Bang! Bang! Bridge Message Opening
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b. The students are asked what they think the words mean in the context.
Then they are asked to work in pairs or threes to put the different parts
of the presentation into a possible order. The most exciting thing for
students to think where to put the two Bang!s , where Recap, etc.

However, one likely answer is:
Bang! Opening  Message Bridge Examples Recap

Bang!

This makes an easy- to- remember mnemonic using the first letters

of the words: Bomber B.

Giving this mnemonic to the students will help them when they are
planning their presentations in the future.

Box 2

Parts of a presentation

Examples — examples to make your points clear

Recap — short for recapitulation, a summary of your main points

Bang! — something that you say or do that has a lot of impact and
gets the attention of the audience, e.g. a surprising fact, a reference to
“here and now”, a story or joke, audience participation, a visual aid

Bridge — an explanation of how your message connects to the
needs of the audience

Message — main points of your presentation (three main points is
a good manner)

Opening - thanking the organizers for inviting you, a few words
about yourself, telling the audience the topic and overall structure of
your presentation

[6]

» Humour in good taste and relevant is welcome

» Passive verbs and abstract concepts, as well as jargon, are better avoided

» One is recommended to give the audience clear signals to show the
direction your presentation is taking*

*B oannom ciyuae umeemcs 68udy maxoe nomsmue, kax Signposting, m.e.
ucnonvzosanue pasz, OaWUXx Cryuwamenim npeocmasieHue o0 MmMoM, Kax
paszsusaemcsi NOBeCmMa808aHue.

Hanpumep:
- Let me start by.....
- We've looked at.....
- Let’s move on to....
- Next...
- 1'd like to sum up now.....
Iloopobnee smu pa3zvl paccmampuearomes Ha 3anamuu 2.
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Visual aids are used only as a support or illustration of what you are
delivering and to add emphasis to a talk, but they must be simple to
understand (materials, hand-outs, OHP, laptop, pointer, flipchart,
PowerPoint etc.)

Rehearsal

This is to:

Identify any weak points or gaps

To make sure you can pronounce any figures and proper names correctly
and confidently

To fine-tune the timing

Most professional presenters do this as a matter of course, although it is not

always relevant to a business context which might demand a more impromptu
performance.

Step 2. Presentation
If you wish to make an effective presentation, take care of five elements.

1. Nervousness

> Prepare your talk well

> Do not fall into the trap of speaking too quickly

> In fact, speak slower during the first few moments of a talk (it really works
to overcome nervousness)

2. Rapport

Rapport is the relationship between you and your audience.

» Be friendly and make eye contact, don’t look over the tops of everyone’s
heads

» 1It’s critical that you are able to observe the reactions to your message and
make any adjustments to your talk
Class procedure
To read or not to read, that is the question

1. Say to the students:

“Some people like to read their presentations word-for-word. Others

prefer to use brief notes and speak freely. What are the advantages and
disadvantages of each?”

2.

Have a whole-group discussion on the issue. In Box 3 are some points that
are likely to be raised.

Box 3
Reading a presentation word-for-word
Reading word-for-word gives a sense of security to learners of English

and they can make sure that it’s clear and the audience understands.

But....it also means that the speaker will lose eye contact with the

audience, the speaker’s voice will be less expressive, and generally the
presentation might be quite boring.

[6]
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3. Body language
Remember that 57 % of the message is communicated by what the audience
can see.
> Avoid any distracting mannerisms like pacing, rocking back and forth on
your feet, etc.
» Use open-handed natural gestures — as open-handedness conveys security
4. Vocal quality

The sound of your voice carries 36% of the message. It means you should
consider the volume, tone, tember and tempo of your presentation. Interesting
public speakers or presenters will vary the volume, the tempo, the tember and the
tone of the talk to make themselves heard. It’s critical to work on delivery
techniques such as intonation, stress and chunking.

Intonation is about how the voice rises and falls in pitch during speech. It is
related to culture, so that a German speaker, say, might sound monotonous to an
English listener, but quite lively to a Japanese. Try to explore this aspect and read
short texts in strange ways — too fast, too slow, too loud. The idea is to make you
more aware of your own voices.

Stress has to do with where speakers put their emphasis on particular words,
or on specific syllables within the words. You need to understand how altering the
stress patterns the meaning of the sentences.

Box 4

Stress

WE plan to deliver next month. (as compared to the incompetents in the
department next door)

We PLAN to deliver next month. (but we’re not sure if it will happen that
way)

We plan to DELIVER next month. (as opposed to start production)

We plan to deliver NEXT month. (not this month, and not in two months’
time)

We plan to deliver next MONTH. (not next week, not next year)

Chunking**is how words are characteristically grouped together in spoken
utterances. Training in this involves identifying such “chunks” and inserting
pauses at the appropriate places. An excellent way is to listen to well-known
politicians or business leaders giving a speech. If transcripts are provided, it’s
reasonable to train to predict where the pauses (and stress, and rises and falls in
intonation) will be, and then to compare predictions to the real version. [4]

**Chunking — mepmun, ynompebnsemvlii 6 ¢honemuke O/ GblUICHEHUS.
JNI02UYECKUX Yacmell 6bICKA3bI6AHUS U naysayuu. Hpu nepeudHoM O3HAKOMJIIEHUU
cmydenmam oaémcsa Hebobwon mexkcm Ol CAMOCHMOSAMENbHO20 YleHeHUs
npedﬂoafceHud u nocvzeayroweeo npouymerusi, a nomom ot CPABHEHUA
npedﬂazaemc;z anmom aJice meKkceni ¢ yaice 8bINOIHEHHOT pasmemxou” u C}’I’ly()eHI’l/Ibl
yumarom e20 no OaHHoU pasmenike.
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B kauecmee unntocmpayuu MOINCHO RPeONOHCUMb CAeOVIOWUL MeKCm,
npeocmasAwWUll coool HAYAl0 Npe3eHmayuu (mekcm O0au yxce ¢ 20mosou
Pa3ZMemKoll).

Good morning everyone. / | hope you all found / somewhere to park your
car / this morning. / They say the roads works / will be finished shortly, / but
they’ve been saying that / for the last six months! / OK, / I’'m going to talk to
you / about a new product /to help people / give up smoking. / Did you know /
that every day / one thousand people / die / from a smoking related disease? /
That’s the same / as two jumbo jets / crashing / every day./

5. Question time
Do not be afraid of questions from the audience. It is civilized practice to
solicit them.
> Listen to the speaker carefully, perhaps nodding in approval and
paraphrasing the question for clarification
» Answer the questions shortly and simply

If you do not know the answer it is better to say soClass procedure
The best presentation | ever heard

1. Ask each student to recall one presentation they heard which they
thought was really good. They should note down one reason why it
was so good.

2. Share with the whole group and pool ideas on the board.

Follow-up
Do the same for the worst presentation they ever heard. [6]

Ha 3ansgtum 2 ciaymarens mnoApoOHEe 3HAKOMSATCA C  JIEKCHKO-
rpaMMaTH4YE€CKUMH  OCOOEGHHOCTSAMM U CTWIMCTUYECKUMHU  IpuUéMamu,
WCIIOJIb3YEMBIMM B JIETOBOM Mpe3eHTAlMH. [7]

[ToaroToBUTENBHBIN 3TAIl B CO3/IAaHUU MPE3CHTALNN UTPAET KPAHE BAXKHYIO
posib. OH JOJKEH BKJIIOYATh ayJAMPOBAHHUE U MPOCMOTP BUAECO Hauboyee SpKHUX
BBICTYIUICHUN YYEHBIX, JIEKTOPOB, IIpeACcTaBUTeNIeld Ou3Heca U T.1. 31eCh BechMma
MOJIC3HBIM TpeACTaBIsAeTCsA cat http://w.w.w.academicearth.org./, omua wu3
NOMYJSIPHBIX ayJAUTUBHBIX PECYPCOB, MOCKOJBKY CTYAEHTbI MOT'YT UMUTHUPOBATh
npo(ecCUOHaNbHO OTPA0OTAHHYIO pPEYb BBICTYIMAIOIIET0, 3aUMCTBOBATh y HETO
ylayHble MPUEMBI PEeYH, a TaK K€, MPU HEOOXOIUMOCTH, MPOBECTH KOMIPECCHUIO
JTaHHOW MH(pOpMaIUK B KpaTkue (HOPMYIHPOBKU MPE3EHTALUOHHBIX CIAiI0B WK
KAapTOYEK, UCMOJb3YEMBIX B IIPOLECCE BBICTYIUIEHUS. [3]

Jlydqmmmii  cnoco0 OCBOEHHsI HABBIKOB TPOBEICHUS TMPE3CHTAMM — 3TO
NPEJOCTAaBUTh CTYACHTAaM IMPAKTHYECKYH0 BO3MOXXKHOCTH BBICTYILIEHHs B rpynme. C
3TOM 1enplo npoBoauTcst 3ansaTHe 3. CTyAEeHTHl caMu BBIOMPAIOT TeMY JISi CBOMX
BBICTYIUICHUI. DTO MOXKET OBbITh Mpe3eHTalus MPOJyKTa, KOMIIAHUM, O0ydJaroas
NpEe3eHTaIs B paMKax TpeHUHra U T.1. He MeHee BaKHO OpraHu30BaTh OOpPaTHYIO
CBSI3b, TNPOBECTH AaHAIM3 WHJMBUAYAIbHBIX MPE3CHTAMOHHBIX OCOOEHHOCTEN
BBICTYMAIOIIET0 U UX KOPPEKILHMIO, T.K. MOITYYEHHBIE PE3yJbTaTbl MOTOM MOXHO C
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YCIIEXOM HMCIOJIb30BaTh UIA JalbHEHIIEro NpoGeCCHOHATBHOTO M JIMYHOCTHOIO
Pa3BUTHSI.

Jlst 6oiee aKTHMBHOTO BOCIIPUSITHS BBICTYIUICHHM W TPE3CHTAIMI CTyJAEHTaM
npeziaracTces onopHas mkaiga Presentation evaluation*(Box 5), mo koTopoit MokHO
JIeTaIbHO M OCMBICIICHHO OICHUTh CHIIbHBIC M CJa0ble CTOPOHBI IPE3CHTAIMH U
BBICTABHTH CBOIO OIICHKY, a TAKXKe MpeyIaraeTcs MKajia st camoorieHku (Box 6).

Box 5
Excellent Satisfactory | Weak

Organization 6 5|4
Were the aims clear? 6 514
Were the ideas clearly linked? 6 514
Was the summary effective? 6 514
Content 6 5|4
Were the facts and information 6 514
accurate?
Was the content relevant to the 6 514
topic?
Did the talk hold the audience’s 6 54
attention?
Did the speaker deal with questions 6 514
effectively?
Language 6 5|4
Was the speaker’s language 6 5|4
accurate?
Did the speaker use a wide range of 6 514
vocabulary?
Did the speaker use the signposts? 6 5|4
Delivery 6 514
Was the speaker’s voice clear and 6 5|4
easy to understand?
Was the speed and volume 6 514
appropriate?
Did the speaker emphasize 6 5|4
important points well?
Body language 6 5|4
Did the speaker use gestures where 6 514
appropriate?
Did the speaker maintain good eye 6 514
contact?
Did the speaker appear relaxed and 6 514
in control?
Visual aids 6 514
Were any visual aids clear and well 6 514
presented?
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Did the speaker exploit the visual | 6 5 4
aids fully?

What is your overall impression of
the talk?

Good points: [5]

Weak points:

Suggestions for improvements:

Box 6
Tips for self-assessment

Organisation
Content

Language
Delivery

Body language
Visual aids
Overall impression

VVVYVYVYY

Group’s suggestions for improvement:

PexoMeHyeTcs TakKe UCIONIb30BaTh BUACO3AMUCH BBICTYIUIEHUS, YTO NAET
BO3MOKHOCTh B XO7I¢ 00CYXJICHHUS BEpHYThCS K HanboJiee 3HAYMMBIM MOMEHTaM
MPOCHYIIAaHHOW Tmpe3eHTanuu. [Ipemnaraempii  anropurM NOATOTOBKU U
OpraHu3alyy IPE3EHTAluU MNPEeAIaracTcsd BBOAUTh Ha Kypcax Mg CTYIAEHTOB C
ypoBHeM 3Hanuit Intermediate u Upper-Intermediate.

st ctyneHToB ¢ 0ojiee BHICOKMM YPOBHEM 3HAHWUN U YMEHUI TPEe3eHTaIns
MOKET OBITh OoJiee EMKMM WHTEPAKTUBHBIM 3aJ[aHUEM, MPEATNOJararoiuM TaKue
ATarbl MOJATOTOBKU, Kak MHTepHET-nouck uHpoOpManuyu Mo TeMme, aygupoBaHUE
MOJKAaCTOB HauOoyiee SPKUX C PEYEBOM TOUKM 3PEHHS]  BBICTYIUICHUH,
dbopMHpoBaHUE CIAWA-IIOY WIM 3JIEKTPOHHOTO KOJUIaXKa, a 3aTeéM COOCTBEHHO
BBICTYIUICHUE C AJIEMEHTaMH «PUTOPUYECKOr0 0OOTalleHHs», TPEHUHTa U y4acTHe
B €ro OOCYXJE€HHWUM B HMHTEPAKTHBHOM pexuMe. Takum o0pa3om, mpe3eHTarus
MOKET MPEJCTaBIATh COOOM CEephE3HOE M OTBETCTBEHHOE JIMHTBOKOMITBIOTEPHOE
3aJ[aHKe ¥ B YIeOHOM aesaTeabHOCTH. [3]
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YK 372.881.111.1

BposuHa E.K.
Canxkr-IletepOyprckuii rocy1apCTBEHHBIN
MOJIMTEXHUYECKUN YHUBEPCUTET

BOMPOCbl $OPMUPOBAHUA HABbIKA AKAAEMUYECKOIO MMCbMA KAK
OBA3ATE/IbHOrO KOMMOHEHTA MHOA3bIYHON NPO®ECCUOHANBHO
OPUEHTUPOBAHHOW KOMMYHUKATUBHOM KOMMETEHLUA

PaccmaTpuBaroTcs  IMHTBOMETOIUYECKHE  BOMPOCHI  OOYYEHUS  CTYACHTOB-
OKOHOMHUCTOB HAIlUCAHUIO AaHHOTAlMi pedepaTHBHOrO THUNA HA OCHOBE YTEHHUS
AHTJIOS3BIYHON Tpecchl. PaccMOTpeHbI XapaKTepUCTHKH MACEMEHHOTO TEKCTa U UX y4eT
npu oOyueHuu nucbMy. OOOCHOBBIBaeTCS I€I1€CO00Pa3HOCTh OpraHU3allMM HAIHCAHUS
aHHOTAIlMM KaK JTaloB IOPOXJACHUS TEKCTa B  YCIOBUSAX HHTEPAKTHBHOTO
B3aMMOJICHCTBUSL YYaCTHUKOB Yy4yeOHOro mpouecca. CpaBHMBAIOTCA [JBa crocoda
oOydeHHs] THCHMY: C OpHWEHTAlMeHd Ha KOHEYHBIM MPOAYKT W TIPOIECC CO3JIaHUs
npoaykra. JlaHo onucaHue peakTUPOBAHUS.

KiioueBble cji0Ba: HaBBIK aKaJeMHUYECKOrO0 MUChMA; aHHOTALMs pedepaTUBHOTO
tuna (APT); moaxon k oOydeHWIO MHUCHMY; OpPHEHTAIMsI Ha TPOIECC WIH MPOAYKT;
JMHTBOMETOIMYECKOE 00ecredeHre; peJakTUPOBAHHE.

[lucbmenHnass  ¢opma  HMHOSI3BIYHOM ~ KOMMYHHMKAIIMM  TPaAUIMOHHO
paccMaTpuBaeTCsd TEOpPETUKAMU U TPaKTUKaMHM KakK HauOoJiee CJoXXHas B
oOydeHnu, TpeOyromas 3HAYUTEIbHBIX YCUIUN M BPEMEHU. ITO OOYCJIOBIICHO, B
MEepPBYI0 oOYepeab, ClnaboH IMOATOTOBICHHOCTHIO CTYACHTOB-HEIIMHIBUCTOB K
MAChMY KaK BHy PEUCBOM JICSITCIIHHOCTH, OTPAHUYEHHOCTHIO YUeOHOTO0 BpEMEHHU U
MPUOPUTETHHIM BHHUMAHHEM, YJEISEMbIM YCTHBIM (opMaM KOMMYHHKAIIUU B
Pa3BUTUU WHOSI3IYHOM KOMMYHHMKATMBHOM KOMHeTeHHUU. HecmoTps Ha 310, B
MOCJICTHUE TOJbl MUCHbMO, KaK BHUJ PEYEBOM ACATEIbHOCTH, HAUMHAET 3aHUMATh
Bce OoJiblliee MECTO B ompejaesieHuu 3amad (GopMupoBanus NpodhecCHOHATBHBIX
HABBIKOB MEXKYJIHTYPHOU KOMMYHHUKAIIUU CTYJICHTOB HES3bIKOBBIX HANpaBICHUN
ITOJITOTOBKH.
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